1982 





Advertising 

Are you marketing your 
practice effectively? 
May, p. 30 

The chic way to get more 
patients 
Aug, p. 26 

Fear of flyers, or why 
advertising is here to stay 
March, p. 55 

Give your staff a “marketing 
attitude” 
Feb, p. 53 

How to build a dental practice 
June, p. 20 

How to find and contact new 
patients in your area 
Jan, p. 46 

In-office marketing can win 
you new patients 
Sept, p. 24 

The private practice: Here to 
stay or gone tomorrow? 
Part 3 
May, p. 36 


Collections 

Accounts receivable 
management and control: A 
cash-flow primer 
April, p. 62 

Anatomy of a well-run dental 
practice 
April, p. 28 

Delinquent accounts: Are 
collection agencies the only 
answer? 
Sept, p. 16 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Eliminating your accounts 
receivable problem 
March, p. 39 

How to maximize your 
opportunities through third- 
party dentistry 
Oct, p. 16 

How to prevent cash-flow 
problems 
May, p. 24 


Incorporation 

Does your retirement plan 
measure up? 
April, p. 41 

Incorporation: Better now 
than ever 
July, p. 22 

Professional corporations: 
Dead or alive? 


index 


Dec, p. 24 

Risky and safe pension plan 
portfolios 
March, p. 43 


insurance 

Disability insurance: Sorting 
through the myths 
Dec, p. 40 

Medical insurance: What 
policy is best for you? 
July, p. 30 


Investments 

Are bonds ready for a 
comeback? 
Jan, p. 50 

Construction loan notes: A 
little-known but profitable 
investment 
March, p. 22 

Economic survival strategies 
for dentists 
Janeway interview 
Nov, p. 10 

Estate planning under 
Reaganomics 
Dec, p. 16 

Family rentals: The sensible 
tax shelter 
Oct, p. 38 

How to invest and profit in 
real estate—Part 1 
July, p. 18 

How to invest and profit in 
real estate—Part 2 
Aug, p. 42 

How to pick an IRA 
Sept, p. 30 

Janeway on Investments 
Jan, Feb, March, May, 
June, July, Aug 

Let Uncle Sam pay for that 
new equipment—every 5 
years 
March, p. 18 

The like-kind real estate 
swap 
Feb, p. 46 

Oil income programs: 
Powerful hedge against 
inflation 
May, p. 43 

Risky and safe pension plan 
portfolios 
March, p. 43 

When to lease and when to 
buy dental equipment 
Aug, p. 34 

Where to get investment 
advice—Part 1 
July, p. 34 
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Where to get investment 
advice—Part 2 
Aug, p. 18 
Where to get investment 
advice—Part 3 
Sept, p. 48 
Where to invest your money 
in 1982 
Jan, p. 39 


Law/legisiation 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Dentists and the Law 
Feb, April, June, Aug, Oct, 
Dec 

How to avoid being wiped out 
by a lawsuit 
July, p. 50 

Informed consent: Cover 
yourself with this legal 
checklist 
March, p. 59 

The legal side of dentistry: 
Depositions 
June, p. 53 

The Reagan tax package and 
what you should be doing 
about it 
April, p. 14 

What the new tax law means 
for dentists 
Nov, p. 28 

Where to invest your money 
in 1982 
Jan, p. 39 


Location 

How to find and contact new 
patients in your area 
Jan, p. 46 


Office 

management/ 

staff 

Accounts receivable 
management and control: A 
cash-flow primer 
April, p. 62 

Anatomy of a well-run dental 
practice 
April, p. 28 

The best recall system yet 
Feb, p. 24 

Boost your office productivity 
with a computer 
Dec, p. 34 

Delinquent accounts: Are 
collection agencies the only 
answer? 


Sept, p. 16 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Eliminating your accounts 
receivable problem 
March, p. 39 

Give your staff a “marketing 
attitude” 
Feb, p. 53 

Hiring smarter—How to 
reduce dental staff turnover 
Oct, p. 44 

How to adjust your fees to 
keep up with inflation 
Nov, p. 24 

How to avoid a staff infection 
Dec, p. 30 

How to cut overhead costs 
May, p. 18 

How to maximize your 
opportunities through third- 
party dentistry 
Oct, p. 16 

How to prevent cash-flow 
problems 
May, p. 24 

Incorporation: Better now 
than ever 
July, p. 22 

In-office marketing can win 
you new patients 
Sept, p. 24 

Let Uncle Sam pay for that 
new equipment—every 5 
years 
March, p. 18 

Practice Management 
Pointers 
Jan, Feb, March, April, 
May, June 

Practicing comfortable 
dentistry 
Nov, p. 46 

Professional corporations: 
Dead or alive? 
Dec, p. 24 

Seven steps for reducing 
dental staff turnover 
April, p. 48 

Treatment of TMJ syndrome: 
A profitable practice 
builder 
Sept, p. 38 

When to lease and when to 
buy dental equipment 
Aug, p. 34 

Your recall system: The 
foundation of a profitable 
practice 
Nov, p. 34 





1982 





Advertising 

Are you marketing your 
practice effectively? 
May, p. 30 

The chic way to get more 
patients 
Aug, p. 26 

Fear of flyers, or why 
advertising is here to stay 
March, p. 55 

Give your staff a “marketing 
attitude” 
Feb, p. 53 

How to build a dental practice 
June, p. 20 

How to find and contact new 
patients in your area 
Jan, p. 46 

In-office marketing can win 
you new patients 
Sept, p. 24 

The private practice: Here to 
stay or gone tomorrow? 
Part 3 
May, p. 36 


Collections 

Accounts receivable 
management and control: A 
cash-flow primer 
April, p. 62 

Anatomy of a well-run dental 
practice 
April, p. 28 

Delinquent accounts: Are 
collection agencies the only 
answer? 
Sept, p. 16 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Eliminating your accounts 
receivable problem 
March, p. 39 

How to maximize your 
opportunities through third- 
party dentistry 
Oct, p. 16 

How to prevent cash-flow 
problems 
May, p. 24 


Incorporation 

Does your retirement plan 
measure up? 
April, p. 41 

Incorporation: Better now 
than ever 
July, p. 22 

Professional corporations: 
Dead or alive? 


index 


Dec, p. 24 

Risky and safe pension plan 
portfolios 
March, p. 43 


insurance 

Disability insurance: Sorting 
through the myths 
Dec, p. 40 

Medical insurance: What 
policy is best for you? 
July, p. 30 


Investments 

Are bonds ready for a 
comeback? 
Jan, p. 50 

Construction loan notes: A 
little-known but profitable 
investment 
March, p. 22 

Economic survival strategies 
for dentists 
Janeway interview 
Nov, p. 10 

Estate planning under 
Reaganomics 
Dec, p. 16 

Family rentals: The sensible 
tax shelter 
Oct, p. 38 

How to invest and profit in 
real estate—Part 1 
July, p. 18 

How to invest and profit in 
real estate—Part 2 
Aug, p. 42 

How to pick an IRA 
Sept, p. 30 

Janeway on Investments 
Jan, Feb, March, May, 
June, July, Aug 

Let Uncle Sam pay for that 
new equipment—every 5 
years 
March, p. 18 

The like-kind real estate 
swap 
Feb, p. 46 

Oil income programs: 
Powerful hedge against 
inflation 
May, p. 43 

Risky and safe pension plan 
portfolios 
March, p. 43 

When to lease and when to 
buy dental equipment 
Aug, p. 34 

Where to get investment 
advice—Part 1 
July, p. 34 
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Where to get investment 
advice—Part 2 
Aug, p. 18 
Where to get investment 
advice—Part 3 
Sept, p. 48 
Where to invest your money 
in 1982 
Jan, p. 39 


Law/legisiation 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Dentists and the Law 
Feb, April, June, Aug, Oct, 
Dec 

How to avoid being wiped out 
by a lawsuit 
July, p. 50 

Informed consent: Cover 
yourself with this legal 
checklist 
March, p. 59 

The legal side of dentistry: 
Depositions 
June, p. 53 

The Reagan tax package and 
what you should be doing 
about it 
April, p. 14 

What the new tax law means 
for dentists 
Nov, p. 28 

Where to invest your money 
in 1982 
Jan, p. 39 


Location 

How to find and contact new 
patients in your area 
Jan, p. 46 


Office 

management/ 

staff 

Accounts receivable 
management and control: A 
cash-flow primer 
April, p. 62 

Anatomy of a well-run dental 
practice 
April, p. 28 

The best recall system yet 
Feb, p. 24 

Boost your office productivity 
with a computer 
Dec, p. 34 

Delinquent accounts: Are 
collection agencies the only 
answer? 


Sept, p. 16 

Delinquent accounts: Your 
legal remedies and 
responsibilities 
July, p. 40 

Eliminating your accounts 
receivable problem 
March, p. 39 

Give your staff a “marketing 
attitude” 
Feb, p. 53 

Hiring smarter—How to 
reduce dental staff turnover 
Oct, p. 44 

How to adjust your fees to 
keep up with inflation 
Nov, p. 24 

How to avoid a staff infection 
Dec, p. 30 

How to cut overhead costs 
May, p. 18 

How to maximize your 
opportunities through third- 
party dentistry 
Oct, p. 16 

How to prevent cash-flow 
problems 
May, p. 24 

Incorporation: Better now 
than ever 
July, p. 22 

In-office marketing can win 
you new patients 
Sept, p. 24 

Let Uncle Sam pay for that 
new equipment—every 5 
years 
March, p. 18 

Practice Management 
Pointers 
Jan, Feb, March, April, 
May, June 

Practicing comfortable 
dentistry 
Nov, p. 46 

Professional corporations: 
Dead or alive? 
Dec, p. 24 

Seven steps for reducing 
dental staff turnover 
April, p. 48 

Treatment of TMJ syndrome: 
A profitable practice 
builder 
Sept, p. 38 

When to lease and when to 
buy dental equipment 
Aug, p. 34 

Your recall system: The 
foundation of a profitable 
practice 
Nov, p. 34 








Patient/dentist 

relations 

Anatomy of a well-run dental 
practice 
April, p. 28 

How to avoid being wiped out 
by a lawsuit 
July, p. 50 

How to maximize your 
opportunities through third- 
party dentistry 
Oct, p. 16 

Informed consent: Cover 
yourself with this legal 
checklist 
March, p. 59 

In-office marketing can win 
you new patients 
Sept, p. 24 

Pain control: Your key to a 
profitable practice 
June, p. 14 

“Patientese”: What is your 
patient really saying? 
June, p. 36 

Practicing comfortable 
dentistry 
Nov, p. 46 

The private practice: Here to 
stay or gone tomorrow? 
Part 3 
May, p. 36 

6 tips for building better 
patient relations 
Novy, p. 38 

Treatment of TMJ syndrome: 
A profitable practice 
builder 
Sept, p. 38 

What your patients are 
reading about dentists and 
dentistry 
Aug, p. 14 


Personal 

Burnout: How to squelch the 
fire 
Jan, p. 27 

The dental marriage: No 
promise of a rose garden 
Oct, p. 48 

Dentists’ hobbies: Getting 
away from the office and 
enjoying it 
Aug, p. 48 

Disability insurance: Sorting 
through the myths 
Dec, p. 40 

Drug and alcohol abuse: 
Dentists’ call for help 
July, p. 44 

Estate planning under 
Reaganomics 
Dec, p. 16 

Family rentals: The sensible 
tax shelter 


Oct, p. 38 

How to keep your spouse's 
income from costing you 
money 
June, p. 30 

How to kick stress habits 
Feb, p. 28 

Medical insurance: What 
policy is best for you? 
July, p. 30 

National survey of dentists’ 
income: Where do you 
stand? 
Jan, p. 18 

Preventive dentistry makes 
good dollars and sense 
April, p. 71 

Psychological Aspects of 
Dentistry 
March, May, July, Sept, 
Nov 

Will a divorce wreck your 
dental practice? 
June, p. 42 


Professional 

relations 

Do state licensing boards 
discriminate against out-of- 
staters? 
Feb, p. 37 

Drug and alcohol abuse: 
Dentists’ call for help 
July, p. 44 

How to adjust your fees to 
keep up with inflation 
Nov, p. 24 

National survey of dentists’ 
income: Where do you 
stand? 
Jan, p. 18 

Practicing comfortable 
dentistry 
Nov, p. 46 

The private practice: Here to 
stay or gone tomorrow? 
Part 1 
Jan, p. 32 

The private practice: Here to 
stay or gone tomorrow? 
Part 2 
March, p. 28 

“Second class syndrome,” or 
how to cope with the dental 


Oct, p. 28 

Treatment of TMJ syndrome: 
A profitable practice 
builder 
Sept, p. 38 

What’s the future for 
dentistry? 
Feb, p. 16 

What your patients are 
reading about dentists and 
dentistry 


Aug, p. 14 


Retirement planning 
Does your retirement plan 
measure up? 
April, p. 41 
Economic survival strategies 
for dentists 
Janeway interview 
Nov, p. 10 
How to pick an IRA 
Sept, p. 30 
Professional corporations: 
Dead or alive? 
Dec, p. 24 
Risky and safe pension plan 
portfolios 
March, p. 43 
SEPS: The new (and better?) 
retirement plan 
Oct, p. 22 
What the new tax law means 
to dentists 
Nov, p. 28 


Stress 

Burnout: How to squelch the 
fire 
Jan. p. 27 

The dental marriage: No 
promise of a rose garden 
Oct, p. 48 

Drug and alcohol abuse: 
Dentists’ call for help 
July, p. 44 

How to kick stress habits 
Feb, p. 28 

Psychological Aspects of 
Dentistry 
March, May, July, Sept, 
Nov 

“Second class syndrome,” or 
how to cope wth the dental 
image 
Oct, p. 28 

Will a divorce wreck your 
dental practice? 
June, p. 42 


Taxes 

Economic surviva! strategies 
for dentists 
Janeway interview 
Nov, p. 10 

Estate planning under 
Reaganomics 
Dec, p. 16 

Family rentals: The sensible 
tax shelter 
Oct, p. 38 

How to keep your spouse's 
income from costing you 
money 
June, p. 30 

How to pick an IRA 
Sept, p. 30 


Incorporation: Better now 
than ever 
July, p. 22 

The interest-free loan: The 
“gitt” that isn’t 
Aug, p. 50 

Last minute tax pointers for 
dentists 
March, p. 50 

Let Uncle Sam pay for that 
new equipment—every 5 
years 
March, p. 18 

The like-kind real estate 
swap 
Feb, p. 46 

Professional corporations: 
Dead or alive? 
Dec, p. 24 

Oil income programs: 
Powerful hedge against 
inflation 
May, p. 43 

The Reagan tax package and 
what you should be doing 
about it 
April, p. 14 

SEPS: The new (and better?) 
retirement plan 
Oct, p. 22 

What the new tax law means 
to dentists 
Nov, p. 28 

When to lease and when to 
buy dental equipment 
Aug, p. 34 

Where to invest your money 
in 1982 
Jan, p. 39 


Be sure to see 


Dentline 


on page 
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